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Abstract

This article integrates consumer neuroscience and neuroeconomics frameworks with
emotion regulation, acute stress, and cultural differences to interpret purchasing behavior
within the Thai context. Evidence from functional Magnetic Resonance Imaging (fMRI) indicates
that the Nucleus Accumbens (NAcc) plays a pivotal role in processing product desirability and
reward, while the ventromedial Prefrontal Cortex (vmPFC) evaluates price fairness and
expected value. Conversely, the insula is associated with the "pain of paying." Research further
demonstrates that acute stress triggers a reflection effect, increasing risk-seeking behavior in
loss scenarios while enhancing risk aversion in gain scenarios.

Meta-analysis reveals that neural circuits involving the ventrolateral Prefrontal Cortex
(VLPFC) and the insula are crucial for emotion regulation, specifically through cognitive
reappraisal and acceptance. These strategies correlate with higher positive affect and well-
being compared to expressive suppression. In experiential marketing, impulse buying during
flash sale campaigns is significantly driven by emotional arousal and hedonic pleasure,
stimulated by temporal and quantity scarcity within the brain's reward system.

In the Thai cultural context, values of "saving face" and interpersonal harmony
significantly influence service dynamics. Customer aggression often leads to emotional
exhaustion among employees under "customer is always right" policies. Furthermore, post-
crisis consumer resilience varies by urbanization and life course trajectories. Consequently,
this article proposes four marketing applications for the Thai market: (1) enhancing perceived
value and social proof to stimulate the NAcc while communicating fair pricing to mitigate
insula activation; (2) developing content that triggers cognitive reappraisal to shift decision-
making into deliberative modes; (3) designing responsible flash sale experiences to prevent
panic buying and maintain emotional equilibrium; and (4) managing service recovery and
complaints with a focus on face-saving and privacy to mitigate negative impacts on employees
and foster long-term trust.
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wsenalaannslaasouases (Anticipatory Gain) iU “A1utiulinainni1sa1e” (Pain of Paying)
Tngnisueaiu “duA1” aznsedunisyinuresiiundeauenduuud (Nucleus Accumbens: NAcc)
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AnuAseNTLAiUINIENYY NACe wazmsuiulassaienanlidangsssuuaziiiloieiiioanuss
AUYBIBUYAN

Sustainability and Competitiveness in Trade and Services



NsUS:UBBINSS=AUBIA Vouuri3nendoronisailng ASIA 10

12 Unu1ou 2569

2) AnaATEALRgUNAuLazUsIngn1TaintsilgsuuiAuAffan1uLd 8 (Reflection
Effect)

nsnIzdu NAce searmussauludud madudunisiiunagnsaiiuviauaauiisuLss
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At lng o o o 4w .
ANUFUNUTIIUTU UDEAINI9D1TU Patterson, 2017
YDINTNIY
Arousal/Pleasure Afudamiy/anudu

Flash sales
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wseailugenfnenisdndula (Lamis et al., 2022; Porcelli & Delgado, 2009)
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e 93ngn (Pusaksrikit & Assarut, 2023) Tnadnsoutduni19d3a (Life Course) 1 utiade
ANMUANTISUSUAIMINUNUIMATOUATILAZ Y98 (Suttharattanagul et al., 2022)

5. m'mu"lm‘?'aﬁaaau‘laﬁua:ms%’ui’mmLﬁlaa (Online Reputation & Risk): Tuusun
JausssulneAdnsuanidsnnuliuiueugs nswavesteideagfndenisanannudeauas
nMsdnnnsersuaiimnuddnlaneu (Kim et al, 2013) n1studuanuyndedostialussla
Jadueulvidudunounsnsefuorsualifaniissegafen

FoantfigamMIeIYINITLAZYDIT19YD989AAINUS

WssauNTINAUUSEAMINeINMSHUTInAvzdIgaSuenalnnsandulagerussuunslv
51938 MsUszdliugant wazaudulinannsieldednsdaau uianwidedauuinddidedin
AuUsUn Lesndlvgiauuainnquaieg e ludiauns TUANUS oan 1NLING 8UNITNARBIN

a

AIUANAILUTRY 1L sumvﬁmsﬁwﬁﬂa%a%ﬂuu’%uwlmsJiJ"ﬂLﬁméﬁumsfl@fmanmé’umqﬁmm

aa o dd

ﬂ’JWJJﬁEJWUﬁi”%’J’NUﬂﬂa LLa‘”ﬂ?iﬁ@ﬁ?’iﬂﬂ‘uﬁaﬂ‘ﬂ‘ﬂﬁﬂmﬂ'J’lﬂJ‘UU‘UE]Uﬂ’J’W

ANLIUVDNITIUNTTUTINUNIUAD MUATUUTZAMINGT LATHFAENTUTZAM Uazdninen
nsdndulasaiunssiui msdelilddunaanumnaidinssnziiesegiufien usminainujduius

i“‘Vi’J’NEJ"IilIﬂJ ANNAIAWIINDTNNTA ﬂ’]ﬁi'UiG]‘L!‘Vlu LAZIEAUAIIULATYA @‘EJNIiﬂGﬂlI "ﬂﬂﬁﬂﬂﬁ? iyl@

[y 1

V]'ﬁS{ﬂUﬂ’liaﬁU']EJ Na1IAD ﬂ?UU’i%ﬁ’W]’JVIEJ’]J\qNE]ﬁU’]EJﬂﬁlﬂ'ﬁ:ﬁﬂUalIE]ﬂ NUININYINITAAUDITUIY BN
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93UNEITAIVANNITNDUAUDINIIRITUA] VUENUAUTHUTTTU INSLTUUNUINVDIANUFNRUS N3
Shwnih wavanunaundunedeny

Yovindidyretesdanuiiegiinisnanseuuundaiidenlowisamseduddedu
sEAUUsTAMINE sERunsAItuensual wazseRuusunTausssulne Tnsanizluaaiuniseii
Q’U%IﬂﬂLW%@ﬁUﬂJWML?iSJQ Auldituou wazdudmemsnainnava wwu flash sales, social proof,
scarcity message Wa¢ online reputation ﬁ'ﬂﬁ?u mnmmﬁ?m,auamau THAI-CUBE Lﬁaﬁmﬁﬁﬁlﬁu
nseudaaneildanfAndivisesuisimginssuguilaalvedlfiAnanusansedumanismannidios
DY LALANIINNNTYINUTINAUVBIFUDT DI1TUD] ANULAIEA LALFHINTBINITIRUSITY

msé‘i’amsﬁxﬁ@au,mﬁﬂLLa:ﬂsaULtuaﬁﬂgsmﬂﬂqs THAI-CUBE Model

INNTHRATIEINENF 1T UsEINENUsEaInIng Useinsenans waslanieinusssy
U19AU wmmﬁmmaua ﬂiaULLu’JﬁmUﬁmms THAI-CUBE (Comprehensive Unified Behaviour &
Emotion for Thai Context) iterfulassaddlunisfinnuuazeenuuugnsamansnisdoasnisnain
uazMsUIMsTiaenadostunginssudusinalneg Tnglunadutansvieuesnidu 3 sedu (Layers)
fdwiudtuogradunatn il

]
v

5EAUN 1: syuudssamununans (The Neural Core)

seaviifanalniugiuluanesnusznananisdndulagalusziunaiges (Sub-second) ln
Junsianusiuiuvesauesrdsenaundn

1 wseduiadau (NAcc Selection): n13as1e “dyaaunnen” ienseauilinfoalanfuuud
(NAco) TAnauUs1saulududn (Anticipatory Gain) (Knutson et al., 2007)

2 §787unU (Insula Inhibition): N15U3M33ANT5IATIATI95IANNYASITUNOAANTITIINAUY
YosaNedINBugal (Insula) Faduiusiu “AnudulanaInn1sdne” (Pain of Paying)

5. NIUTEEUAIENS (vmPFC Integration): N13UsganaKNad L9 IALaEAMAIIAIANTT0]
(Price Differential) tieurlugnisindulatoass

SEAUYN 2: sTuunnUatsualuazn1suszunana (The Emotional & Cognitive Governor)

(% o 2/

& A ) « ¥ 9 U a A v oa a v o 2/ A )
sgauivintdu “Aulen IUﬂﬂiﬂiUﬁNﬂaWQ(ﬂﬂiimLN@QUiIﬂﬂLN“UiUwﬂUﬁQLi'Wﬂ’]‘EJUE)ﬂVIUUﬂu

1 3TUUNL - N15IANITAINATEALUNAU (Stress Management): tivaUaafiuusingnisal
Reflection Effect ivgngom@nian1ssuanuidss Insanienginssugudssegnliivena (rational
Risk-seeking) Ll syiun15u1anu (Porcelli & Delgado, 2009)
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> STUUi2 - n15iaanl¥ensis (Regulation Strategy): duasunisldnagnsnisuseiuanlng
(Cognltlve Reappraisal) NuauesdIuntn (VLPFC) LwaLﬂaauumamaamumimau ununslgnng
dvnanauensual (Suppression) wuumumm{]uawma ¥AUFUNUS (Gross & John, 2003;
Monachesi et al., 2023)

STAUN 3: TTUUAINTDIUTUNLAZIMUSTIUING (The Contextual & Cultural Filter)
seauuugayimTiIuulss (Calibrate) nMsdeansiiiniuendeuuainTinlneg

L NUN19H9AN (Face-saving & Social Capital): n15lvinudIAyAun1sSnYIMTn
wagiieshluauusnsiiisananunilosdnisensual (Akkawanitcha & Patterson, 2017) Lagn1s
a5 nnud e IUnaNgIUN9EIRY (Social Proof) idAgyBsludsauiews (Kim et al., 2013)

= ' a & o . ] Y
2 AMUYANY WLYINUN (Urban-Rural Resilience): N13HENEAIULHUIIUANTEAY
ANUNMaLarANNEanguNLanAeiusEnINsdnilaauazyUUN (Pusaksrikit & Assarut, 2023)

3, 238555uuazANLTUdUA2 (Ethics & Privacy): n5ldiasesilaussamineuay
Hofndviaeg1elusdla gennansiulasadsdenuuazasesssudalne (Malikhao, 2017; Zhang et al.,
2022)

AW 1: NTDUKUIAAN THAI-CUBE Wanamuduiusigalnsasaseninessuulssamununans n1g
mfuersual wartadeiausuniausssulnglumsimuanginssuguilaa

yadaiaualBeUfif (Practical Recommendations)

9
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1NNTFUATIENNTOURUIAAYITUINTT THA-CUBE unanudvaiauaiuiniauiuifdmsu
NUFLANTNINAIA N15UINNT kazn1seaniuuulevieguslaaluuIuning fall

1. 11599nLUUUIZAUNITAl AMAILAZUIINIA1ULAUUIADINNI5T 18 (Value
Optimization & Pain Mitigation)

msLunsadsassiien (Content) finondn “waldiiusednddn” (Visualizing Gains) Lite
N3AUNTUVEY NAce 1w Msldnn3iianndldase viemsiuSeufisunadnsnounaznasly
muglufunsannisiautes Insula fensesnuuulaseaiienafilussla (Price Transparency)
Mﬁm?iﬁlwhﬁiimLﬂamLL@ULLmﬁa%'Nm’mﬁﬁﬂgﬂL@WLU‘%&J‘U Feaenadostundnnisananuiuuinein
N13318 (Knutson et al., 2007)

2. MTUTHITIANITAMNVIALAAUDENNNDIBFITU (Ethical Scarcity Management)

lunisviuwangs 131 (Flash Sales) ¥nnN13na1nAIsAIUANTEAUAIINLT M98 T30
(Arousal) laflitidalganzanuesendaundy (Acute Stress) Tnannslidoyaiinsufuuarl
nadnduladiiiieswe (Adequate Decision Time) tiatlaafiutsingnisal Reflection Effect 913
ihlugnginssunistefidudsavienuddnidunionionds (Post-purchase Dissonance) Fvayiu
NOUAIILIISNANARBUUTUA MUSEEEET (Lamis et al., 2022; Porcelli & Delgado, 2009)

3. 115y sUINITmAdAnIAva1suallue1uuinas (Integrating Emotion Regulation in

Service Scripts)

94AnIAITANBUTHYAAINTAIUMIT (Frontline Staff) Tl an3udnisdeansiidaiaiunig
Uszifiuarlml (Reappraisal) wagn15eou3u (Acceptance) Ly matUdsuainmsufiastedeaseu
Wunisuansnnuidileluensusivesgniuasiausuuzyumestmilunsuidamm edamsdnduls
Y9INAINA UG T2UUN5AALTSLATRTOY (Deliberative Mode) unun1sugngaiee15ual (Monachesi
et al., 2023; Gross & John, 2003)

4.n155nwnd uazn unied sauluuiunlne (Face-Saving & Social Capital

Preservation)

NN3IANITVRT DS BUNT DA IUNTAIANUTALEIRREATENaNNTS “Snwnti” (Face-saving)
NerognAkasnneau nanideanisesnluiuiiaisisuensedeamisesuladiilamess
. . = Y A I [ Ao w [
yARan1euen (Public Shaming) tlesanuideidununisdinundidgluinusssulng n1seaue
madenfliusidgaununasdieinmeanuduiusiazananzmilesamisesualvemanaula

(Akkawanitcha & Patterson, 2017; Komin, 1990)

5. N138519ANANTBIUNIUYDITBILASNANFIUNIIFIAN (Trust-Building via Reputation
& Social Proof)
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Tuvundenulnedidssdunsnanidssaliuuueugs msadededsvosdeooulal
(Online Reputation) wazn1sudiunnundefiefinsavasuls (Verified Credentials) fiavudnfay
wnninsgnifiorsualifissediaien duiu msatunisuanslauienisiuduiiitanu s
Sutseiu wagnsuanseuAadivngliade eussmanutnauazannssunnudsmoie
(Kim et al., 2013)

6.nagnsuendrun1u)TAaas uazidun19a¥9a (Geographic & Life Course
Segmentation)

nseenuuuuleueurIeasdearsudingadesindeisanuuandeseninadsnuiioaay
yuum Tngauiloseadiosnsdoyadumsinnisauinamaasegisuargunin luvaeiiausuuy
wumsiasuadannudonlomedaey venaninslénseudunmsdin (Life Course) tieranuuy
Toraueiinoulandmutisiouazunumasouaiiiiasuly Wy mstausyseAuguamssousnis
Lm’aL’Jaéﬁaamﬂﬁaaﬁquaﬂﬁuﬁﬂﬁ? (Pusaksrikit & Assarut, 2023; Suttharattanagul et al., 2022)

7. 2385553 lun5 1435 mMevuge (Methodological & Ethical Transparency)

mswnasesiieUszamiveuazaisinen (MR, EEG, Eye-tracking) uldlunsidesoaduly
oglusdlauazlifumnubusenlneveusssn MafnamanIdodesseiinse TalliAnaunigiud
WMU1591 (Generalisation) TaeAa519333 Fouuunaunay (Mixed-methods) 1l 997 udoUNALT
ﬂ%umﬁmgmaqL%aﬁﬂﬁh@iau%wé’mulm (Suwankhong & Liamputtong, 2015; Zhang et al.,
2022)

unggud (Conclusion)

mem"}mmmﬂ’uﬁlﬁﬁwmiﬁqmeﬁaqﬁmmiﬁnﬂumﬂwmsawﬁ%’nﬁaa%ﬂmmLﬁﬁﬂ,ﬁ]
fo mqwalﬁawé’ams%a” luvsunderulneagradussuy Iﬂamamqm&?&Lwiﬂalﬂmiﬂszmama
5EAUUsEEMING Ua3mAUNIee1sLallasAIULASEA AABAIUDNTNATDITAILGIIULALIDTIN
AENaINgAN15ailAIn-19

mnmsfinymuinalnmsdnauladeiununansegiimaiouiisussrinnufionelouas
AUAULININNIsgaydennanisiiu Tnendngiulsuszdngain fMRI vad Knutson et al. (2007)
guduinisnsgdudiuiliaduaienfuuud (NAco) mMunnAIYedua kazn1IdaNIsNIsneauaLDs
yosauasdudugan (Insula) iulassairssaiyisssy 1unguadfyfianunsanensalngingsy
nsdoldusiuginitnisaeuniudednide egnslsfinu nalndandriingnimdeuntelianiag
mnaTendsundu SedmaliAnusngnisainisidesvuiruaiseainudss (Reflection Effect)
Tnerfuslnaaziunlduuamwneudsaiutudewdofunisuayu (Porcelli & Delgado, 2009)
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aatiu msldnagnsnisnatniidunnuviauaaunsanisis uimiesualluwauilsy Flash Sale
(Lamis et al,, 2022) 3sspenniuliagrssuinvauiiadasiululiaiuiudinisensualidsuan
Wumueseandaadaronisdndaula

Tufiivesnismuaungingsy nsffversuaivimvdddutunisauguilddilusy
A0813N139A1ALATNITUS NS Imsmamiﬁﬂm%iﬁﬁu"jwqwﬁ%%msﬂimﬁuﬂ'ﬂmj (Reappraisal) tay
38Uy (Acceptance) donnAdaefunsviaIuTeIRsaLasd U IR LT 19dIuE 19 (VLPFC) 4
HganusasvisuneIsualaukaziiminsindulandugluannisinsnsesdewsinglannitnisazng
nduensuni (Gross & John, 2003; Monachesi et al.,, 2023) Bslunrtiu viuniausssulvefidafes
Bosemuduiusuasmsdnw “uli” Wunumadseuiiddy (Komin, 1990) Bsrendrinssanuuy
wdudagnAdesiilsfemnmidudusuazadvssuiieanmnumilesdmsensuaiveaniinnulay
Snwanulindavesuilnm (Akkawanitcha & Patterson, 2017; Malikhao, 2017)

uananil anuuanaimTausTssarfeuruful siudedeauarnsiudauides
Tnoluvsunieidens Tusenuating amnuundedeiinseaeuldiinnudidglanrunitinisugaii
o1sualiflesegafien (Kim et al, 2013) aenndasfungAnssulugandsingelain-19 Muglidiu
ANULANANYBIAINIANANALaEANUEANE Y (Resilience) 5¥MI19UTEUINIIDIUAZIUUN TIUE
nsUfuUAsungAnssununsouldunisdin (Life Course) duiusivunuimaseunianayie
(Pusaksrikit & Assarut, 2023; Suttharattanagul et al., 2022)

Towasy vhdlgumgraidanssituanssduganiadumaaluuneanuidlmiiuin nsdeans
nsmanauaznseenuuuulsueuilnalulneraiiussAnsamaindu maysanmsienisiiia
AAWARA I N15anALIuYINeINN91 NsAduetsualnelian1zasen wazn1sAIIN
nseuinussanlng nsusegndldiniesdiovszamineuarisidonuunaunauagslusslanayd
3u5930 enatheiumnudladdnietunssuumsdaduladovesfuilae wagdeliinns
panemsernauleusanansnoenuuunagnsimnzay 1Wusssusieduilan wazaonadesiuuiun
yadsaulveldRaety
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